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A. Shokhin:

We will be discussing challenges and opportunities of cooperating with Russia.
We have invited to this panel the heads of foreign business associations active in
Russia. | would like to give the floor to Reiner Hartmann, who used to be the

Chairman of the Association of European Businesses for many years.

R. Hartmann:

Thank you very much, Alexander, and dear ladies and gentlemen. Welcome to
our session.

First of all, | would like to introduce to you the panellists who are here. To my left
iIs Roger Munnings, Chairman of the Board of Directors of the Russo-British
Chamber of Commerce, and also an Independent Director of Sistema. Lou
Naumovski, Chairman of the National Board of Directors of the Canada-Eurasia-
Russia Business Association. Next to him is Michael Harms, Chairman of the
very powerful Russian-German Chamber of Commerce, and next to him is
Sammy Kotwani from the Indian Business Alliance.

The other panel members will be introduced as they come on stage, as we
proceed.

| am pleased to welcome you to the third session of our Global Business
Leaders’ Summit. It is well known that the successful development of a country
largely depends on business conditions created by the state. At this Summit, we
are preparing proposals to the President of the Russian Federation, aimed at
accelerating economic growth and increasing the level of the country’s
prosperity.

During this particular session, we shall discuss issues related to increasing the
competitiveness of the national economy and the development of
entrepreneurship in Russia. This session will be held within the framework of the

International Council for Cooperation and Investment — an instrument that was



created between the RSPP (Russian Union of Industrialists and Entrepreneurs)
and foreign business representatives in 2008.

The International Council for Cooperation and Investment is the host, and | am
the Co-Chairman of this Council and moderator of this session.

The topic of today’s session is Challenges and Opportunities of Cooperating with
Russia, and, | must add, within Russia: The View From Business. | am pleased
to introduce our speakers, and would like to now hand the microphone over to

Roger Munnings, our first presenter.

R. Munnings:

Thank you, Reiner; thank you, Alexander. | am just going to mention one issue
which | think is fundamentally important to doing business in Russia. As | go
around the Forum this morning so far, it constantly recurs, and that is proper
communication.

It is absolutely possible, in my own experience, having lived in Russia for 12
years, to have a conversation with a Russian person, either using an interpreter
or using one of your mutual languages, and to think you understand each other,
when you do not.

Now, when nothing serious is at stake, either in business or, indeed, in politics, |
think that it is not so important that you do not understand each other completely.
But if you are looking to establish trust over the long term, trust that gives you a
residual pool of goodwill towards each other, then | think you have to go much,
much further, and you have to explore motivations and have transparency of
intention.

| think this is a mistake that is made by all parties to this. | was part of a
discussion, just before lunch, where the point was made very strongly that in the
time of the Cold War, when there was much at stake, it seemed that Western
countries understood Russia and the Soviet Union much better than they do now,

the reason being that there was so much at stake. Nowadays we may take too



much for granted. We may really have to put more effort into understanding
motivations and intentions; into building that trust between us which is
fundamental to the business environment, and trust within the business

environment.

R. Hartmann:

Thank you very much, Roger. Before we proceed with the other presentations, |
would like to make a short intervention about the resolutions. The work that has
been done allowed us to develop measures the state should take to increase the
investment attractiveness of Russia and accelerate its economic growth. Certain
statements have been prepared which you were able to review prior to the
meeting, which will later be presented to the President of the Russian Federation.
Let me outline briefly the key areas of developing entrepreneurship in Russia.
Firstly, stimulation of companies’ investment activities to update production
capacities and mitigate new technology.

Second, reduction of administrative barriers and withdrawal from excessive
government regulation, and an orientation towards best practices in providing
public services to business.

Third, increase the participation of business in expert analysis, to draft
regulations and strategic documents. Any legal act that is drafted which affects
the interests of business should, in our opinion, go through a public evaluation.
Fourth, providing for common Rules of the Game, and increasing the level of
mutual trust between government authorities and business.

Fifth, improvement of the quality of business infrastructure, and activation of
public-private partnership mechanisms in these areas.

Sixth, the development of the banking sector and increasing the availability of
debt financing for investment projects on favourable terms and pricing. The
stimulation of small and medium-sized enterprise development is the foundation

of economic growth and job creation.



The improvement of the tax system’s competitiveness to ensure a sufficient level
of return on investments.

Ensuring the stability of the business climate in general.

The participants of the summit have selected the following areas of national
economic competitiveness improvement priorities. These are: A decrease in the
level of regulatory control; infrastructure development; investment stimulation;
improvement of the banking system, and ensuring the availability of financing for
small and medium-sized business.

| encourage Summit participants to comment on the questions mentioned in this
resolution.

Since we have already started with Roger, prior to what | just read out, | would
like now to hand the microphone over to the next presenter and speaker, Lou

Naumovski.

L. Naumovski:

Thank you. | am Lou Naumovski, the Chairman of the Canada-Eurasia-Russia
Business Association. | am very pleased to be here today.

Those companies who have been active in the Russian market, in whatever
industry sector, do not need reminding of the great opportunities that are offered
in trade and investment in this country. Canadian countries, 170 of which our
Association represents, are no exception to this fact.

But at the same time, these companies are also intimately familiar with the
administrative barriers that confront them every day in Russia. Those who
succeed do so because they have found how to deal with and overcome these
barriers.

Our two countries, Canada and Russia, have many similarities, many
complementarities: social, demographic, and particularly in the natural resource
sector, in the mining industry, in which | work. My comments today are about the

administrative and regulatory barriers confronting both Russian and foreign



investors in mining. These are of particular relevance to many Canadian mining
companies and junior geological exploration companies who have tried, but
failed, to invest in Russia. And, of course, a few of us who managed to succeed.
The second statement, developed by the ICCI, that our presenter read out, about
reducing administrative barriers and avoiding excessive government regulation,
is something that those of us in the mining industry understand very well. The
statement is, in fact, music to our ears, particularly for those companies involved
in geological exploration.

In 2011, the Kinross Gold Corporation produced a study on Fostering Foreign
Investment in Russian Mineral Exploration and Development. This study made
recommendations that we believe can help boost investment in Russian mining
and spur additional economic growth in regions such as the Far East of Russia,
which are rich in hard rock metals and minerals.

Our recommendations were very well received by the government. They also
complemented proposals that Russian mining companies have made over the
years, on how to reduce administrative barriers, how to remove duplication of
supervisory powers, how to increase transparency of inspection results, and also
— a very important point — how to apply, as appropriate, best practices from other
resource-rich countries, including Canada.

Although it has been slow, we are pleased to note that there has been some
progress in the last three or four years. In the initial version of this scenario for
today, Arkady lvapovitch was supposed to join us, in his formal responsibility for
the sub-soil. | would like to note that in the seven years that | have been
representing Kinross in Russia, in contact with agencies such as the Ministry of
Natural Resources and Environment, and the Federal Agency for Subsoil Use,
Rosnedra, it has been amazing how the attitude of regulators has changed in
favour of lowering regulatory barriers, and in favour of reducing regulatory

oversight.



However, there is a lot more to be done, and the pace of change must be
accelerated.

In particular, we believe that the Russian Government has an excellent
opportunity in its overall approach to improving the socio-economic development
of the Russian Far East by enhancing and speeding up reforms in the subsoil
sector. We have two mines in Chukotka and we are very familiar with the
challenges of developing that part of Russia.

The government’s serious attention to the Far East of recent years is indeed
welcome. But | would submit that even greater emphasis should be placed on the
special role that geological exploration and mining, especially for precious
metals, can play in the development of the Far East. | stress here that this can be
done without requiring huge government subsidies or infrastructure investments.
Most mining companies are quite self-sufficient. When it comes to smelting, that
is a different story, but mining is rather self-sufficient.

In conclusion, | would like to say, and reiterate, our pledge that Canadian
companies, led by Kinross, are ready to continue to share our experience and
knowledge of best practices around the world with our friends and colleagues
from the various government agencies. In fact, we have been doing so for many
years, and will continue to do so in the hope that we will see more progress.

Thank you.

R. Hartmann:

Thank you very much. | am sorry | was a little bit confused with my documents. |
was supposed to ask the government representative to comment after every
presenter, but as we can see, the chair to my right is still vacant. However, we
just learned that Mr. Shuvalov has landed at the airport and will join us shortly.
My apologies. | skipped the introduction for Roger Munnings, concerning

infrastructure; | shall put it at the end and continue for now.



Allow me to mention that one of the most effective options for reducing excessive
regulatory burdens, without compromising national interests, is the replacement,
where possible, of the mechanism of state control with alternative market
mechanisms, including self-regulation systems and reliability. | would like to ask
Michael Harms, Chairman of the Management Board of the Russian-German

Chamber of Commerce, to comment on this subject.

M. Harms:

Thank you very much, Reiner, ladies and gentlemen. Thank you for the invitation
and the welcoming introduction. | very much liked the statement by the Minister
for Economic Development in the Russian Federation, Mr. Uljukaev, this
morning, when he said that the only way for Russia to secure future growth is
through investment. | fully agree with such a statement.

| think the most interesting question throughout this Forum, and throughout these
discussions, will be what we need to do in order to stimulate further investment
here in Russia.

We need two quite simple things. We need first and foremost a comfortable
investment climate. | would say, and it is also the assessment of the whole
German business community, that the Russian Government has done a lot in
recent years to improve its business climate. The business framework has been
clearly improving over recent years. We are currently also in close cooperation
with RSPP. With the Agency for Strategic Initiatives, we are still working on that,
through the National Entrepreneurship Initiative or the National Investment
Rating, for example.

The second, and perhaps even more important thing, is market potential. Here
we clearly have room for improvement. As you know, the room for improvement
is the biggest room in the world! Let's look, for example, at the Russian
automotive market. In our estimation it will shrink in the passenger car segment

by something around 10 per cent this year; the Russian car market will not



achieve the sales target of 4 million passenger cars predicted for the Russian
market. So we definitely have some problems with market potential.

Bearing these problems in mind, perhaps the problem of trust is currently the
main problem in the Russian market. On the one hand, we should admit that the
current political crisis is clearly having a negative effect on trust towards Russia;
on the other hand, | think that the Russian Government is doing absolutely the
right thing, by following a clear and stable economic strategy and further
improving the business framework. This is, in my view, also the best signal for
foreign investment and for guaranteeing trust in Russian economic policy.

So what are the main challenges from the point of view of German business,
besides the current political problems? It may be the challenge of import
substitution. The Minister, Mr Alexey Uljukaev, was also talking about that. It is a
challenge, as well as an opportunity. German business, especially small and
medium-sized enterprises — the so-called Mittelstand in business — has been
successfully localizing complete supply chains here in the Russian Federation
and in the Customs Union. That is a unique chance to improve our business
here.

And what do we need for that? These are only quite simple things, but
nevertheless | would like to mention them once again. It is, in the first instance, a
problem of infrastructure for the supply of energy and power and gas. This is still
a problem in a lot of regions in the Russian Federation.

The second thing is improvement and a de-bureaucratization in procedures and
institutions. We should further speed up the procedures here in Russia. One
example is still — | am sorry to mention — customs procedures.

The third thing is better education. Here we are also closely working, for
example, with the RSPP. By this | mean mainly vocational training, mainly the
model of the German dual education system, and to try to implement such a

system here in Russia.



These are maybe the main points from the point of view of German business

here in Russia. Thank you.

R. Hartmann:

Thank you very much, Michael, and no need to apologize for constantly
reminding us of our shortcomings in the customs area. We have been hearing
this, by the way, for many years, since | first attended this Forum some 12 years
ago.

However what you said is true, definitely, that trust has to be restored. | was also
very happy to learn this morning, that the Russian Government is definitely
concentrating on these issues you just mentioned.

Let me emphasize: | would like to perhaps later ask our government
representative here about the high potential of developing a system of regular
law enforcement monitoring, together with the business community, aimed at
identifying redundant and/or inefficient administrative state control mechanisms;
allowing us to formally propose their elimination or replacement with alternative
market mechanisms.

If we could achieve this, we would certainly be one step further, and the issues
raised by Michael Harm would certainly also improve.

Now, let me continue with the presenters. This is Manoj Dhalumal (Sammy)
Kotwani. We would like to ask him to comment on small and medium-sized
business development in Russia. It is a topic which is close to the heart of the
government, and industry that is supposed to be the backbone for generating

employment and jobs. The floor is yours.

D. Kotwani:
Thank you. My dear friends, as the President of the Indian Business Alliance in
Russia, which also represents small and medium-sized enterprises (SME), |

would like to emphasize my support of SMEs in Russia.



We all know the share of the SMEs in economic growth in Russia is very
insignificant. Due to bureaucratic hurdles, initiatives to start new businesses are
delayed or even dropped.

Firstly, we need to clarify the definition of SME and which business sectors
should fall under SME. An optimal and friendly climate for SMEs can be achieved
through the support of regional government and government financial institutions.
SMEs should not be taxed according to corporate tax structures. Large
government business holdings should be decentralized to pass a part of allied
services to SMEs and increase efficiency.

SMEs starting businesses in interior regions should be given tax holidays and
subsidized interest rates on borrowings. Sector-specific economic zones should
cater for SMEs, to increase the manufacturing base of the country.

Overseas SME investors interested in setting up local manufacturing facilities in
Russia, should be attracted by setting up sector-specific special economic zones
(SEZs) with preferential taxation subsidies, as well as customs duties to boost
manufacturing and exports, making Russia a manufacturing hub. The same
model is being followed by India and China to improve their business climate.
Fair and transparent immigration policies have to be drafted to attract investment.
An effective organization to lobby and support SMEs, like RSPP, which supports
large corporations, has to be created.

Dear friends, in addition to the Indian Business Alliance, | have also been
appointed President of the OFBJP for Russia, the ruling party which has taken
power in India recently. It is my duty and interest to develop and deepen the
business relationship between Russia and India. | hope that an organization such
as RSPP will support me in achieving the business relationships between the
countries. Thank you.

R. Hartmann:



Thank you very much, Mr. Kotwani, and heartfelt congratulations on your new

appointment.

D. Kotwani:

Thank you.

R. Hartmann:

And rest assured that RSPP, and especially the ICCI, will work closely with you
in supporting this.

Now | have to come back to Roger, in closing this first panel session, with

comments on infrastructure development.

R. Munnings:

Thank you, Reiner. After my comments on communication, let me see if | can
communicate this effectively.

My role here, on behalf of the global CEO Summit, is to encourage government
to keep up the pressure on infrastructure development. By infrastructure we do
not just mean business infrastructure, we do not just mean transport and
logistics, energy, information, communication, engineering and social
infrastructure, we also mean the key parts of social infrastructure that affect
people’s feelings about working and living in their country: the education system,
the health system, the housing stock.

It is probably well known that infrastructure is a significant part of competitive
advantage, and there is a real opportunity here for Russia, provided it keeps its
pressure on development.

It was extraordinary for me to fly into the new Pulkovo 1 terminal last night and,
not having done it for a couple of years, coming in from the airport, to see the
change. It makes you feel very positive about how Russia is investing in

developing. | am sure that everybody who lives here feels the same way.



The difficulty with infrastructure development is not just keeping the pressure on,
of course, it is financing it. Infrastructure is essentially a part of everybody else in
the economy’s cost base. To get a decent return on infrastructure financing, you
naturally affect the competitiveness of the economy. The key is getting that
balance right, between the return on investment and the overall cost to the
economy. Private and public partnerships are seen as a very important way of
doing this for the future.

Again, at the moment, one of Russia’s major issues, | think, is liquidity and
access to stable, long-term funding. This is not helped, of course, by the recent
ups and downs of the rouble. Getting that fine balance right is going to be difficult
but necessary, if public and private partnership is going to work. This is a key
method elsewhere, of funding infrastructure development; the right balance is
going to have to be found.

Key is also recognizing areas of obsolescence that are upcoming, so you can
see the areas you have to work on, in preparing your infrastructure for the future.
Proper recognition of growing obsolescence, in the time it is taking to come at
you, and building replacement, is critical within that.

The final point | would mention are natural monopolies. A lot of investment is
necessary in the natural monopoly area. What is critical is that this investment is
not carried out at the expense of other areas of infrastructure which need
investment. Getting that balance right is critical.

Again, because the infrastructure is part of the cost base of the rest of the
economy, making sure that the return is adequate for the investor but not

draining on the overall economy, is of critical importance.

R. Hartmann:
Thank you very much, Roger. That was very interesting. We have a few
examples where infrastructure projects were actually draining the economy. For

example, spectacular projects like the recent Winter Olympics in Sochi, or also



perhaps the development in the Far East, at the APEC meeting three years ago,
where certainly a region like Vladivostok benefited tremendously from the

investment in infrastructure.

R. Munnings:
| would excuse the Olympics, | think that was a great showcase for Russia. But it

was, as you say, draining.

R. Hartmann:

Thank you, Roger, for these comments. Now | would like to ask the present
panel to go please return to their seats in the audience. And | ask Daniel Russell,
the CEO of the US-Russia Business Council; Rizanur Meral, from the
Confederation of Businessmen and Industrialists in Turkey; Mirja Tiri, CEO of the
Finnish-Russian Chamber of Commerce, and Bernardo Sanchez Incera, Co-
Chairman of the Russia-France Business Cooperation Council, to please join me

here on stage as panellists.

A. LLloxuH:

YBaxaemble Konnern, 1 xoten 6bl nonpocuTb Haw executive staff BbiBeCTM Ha
9KpaH OCHOBHblE HanpaBneHWUst Hawen AUCKYCCUKW, YTOOblI ayauTopust Morna
O3HAKOMWUTBLCA C HUMK nepen rornocoBaHneM. 13 NATU OCHOBHbLIX HanpaBfEeHUN,
KOTOpble YyXe Havanu obcyxaatbCA 34ecb, Mbl BblbepeM MNpUOPUTETHLIE W
NOTOM, BHYTPU 3TUX MNPUOPUTETHBLIX TEM, BblbEpeEM yXe BHYTPEHHUE
npuoputeTbl. [OCMOTPUTE NOKa Ha 3KpaH 1 onpeaennTe CBOK MNO3ULIMIO.
Konnern, s [omkeH npouvHgopMmupoBaTb Bac, 4To rocrnoauH LlyBanos w
rocnoguH benoycoB cenyac HaxogaTca Ha 3acefjaHum HabnwogatenbHoro
coBeTa Poccunckoro coHga npsiMbiXx UHBECTUUMK. Kak TONbKO OHO 3aKOHYMTCH,

OHU NMPUCOEONHATCA K HaM.



R. Hartmann:

Thank you very much for this information. | will continue. We mentioned before
that with the global crisis, the main focus in economic growth has been on
attracting foreign investment. Although in today’s increasingly complex
environmental situation, domestic investors can be a key growth point for various
regions.

| would like to ask Daniel Russell to take the floor first.

D. Russell:

Thank you very much and thanks very much for hosting this.

| was asked to speak about stimulating investment. | had the pleasure of looking
at an excellent document, that RSPP distributed as the basis for discussion.
There are certainly a lot of good points in here that bear repeating.

However, it would be remiss of me if we did not start by saying that | do not want
to minimize the very real challenges to business that are posed by the Ukraine
crisis and the sanctions. Certainly, the resulting tensions among governments
are having an effect on the business community, most noticeably affecting new
financial and investment decisions. Of course this all takes place against the
backdrop of the Russian economy’s downturn, which began last year.

Having said all of that, and despite these short-term challenges, when | speak to
experienced business people from North America, it is clear that they remain
committed to the Russian market in the long term. | think it is worth spending a
couple of minutes to remind ourselves of why that is true.

The simple answer is not that hard to explain. It is because the strategic factors
underlying trade and investment decisions that have been made, regarding
Russia, have not changed. Russia continues to have abundant natural
resources, superior human capital, a large under-developed market — particularly
in areas like e-commerce and high technology — and untapped potential as part

of a global supply chain.



Certainly, the United States and Russia’s other international partners continue to
be able to offer the technology and the know-how, as well as the investment and
the venture capital, to help Russia achieve its modernization goals. This is all
pretty straightforward.

The other thing | would add is that we should not lose sight of some of the very
real progress that has been made over the past several years. | would like to
start with a couple of examples made at the beginning of this discussion. These
are: Russia’s accession to the WTO, the United States’ extension of permanent
normal trade relations to Russia, Russia’s current 20 point position improvement
on the World Bank’s Ease of Doing Business index, and many other things that
we are all aware of here.

When we take this whole picture into account, and try to look at how to go
forward, the question is: how do you begin to try to reduce the risk premium for
investment in Russia, which has clearly increased during this political crisis
period? It requires a good look at the trade and investment strategy toward
Russia and that of Russia.

Let me offer five outcomes as ‘food for thought’ for further discussion, We
certainly do not have the time to get into any of them in detail today, however, |
think we certainly would be willing to work with our partners to try to stimulate
investment. A lot of these have been touched on by some of the other panels, but
it is probably important to see where the convergences are.

The first outcome is obvious. We want a more predictable and transparent legal
and regulatory regime. We all know what that should look like. However, the
important thing is to talk a little bit about how you get there. Part of this should be
private-public partnership. Certainly there are already instruments in place to do
this. The Foreign Investment Advisory Council as an excellent example, of where
government and foreign business have sat down and looked at very practical and
detailed issues, and come out with real, practical outcomes. That is a mechanism

that should continue to be used.



Some of the areas that need to be addressed, again, are pretty obvious. One that
has not been mentioned today is streamlining government procurement and
helping to reduce the time required to bring new and innovative products to
market here.

The second area that | would like to mention, in talking about trade and
investment promotion and trade and investment initiatives, is that there are two
large areas that deserve some attention. One is the regions, and the second is
functional areas for investment. When we look at Tatarstan and other regions,
and | think the Governor of Tula is going to be here today, you can see that there
are a lot of best practices already taking place inside Russia.

My point is that you do not only need to look abroad to international partners to
see some of the way forward: certainly, some of Russia’s own regions are
leading the way. They should certainly be involved in this discussion.

When | talk about functional areas, | am really talking about innovation. | will just
give one specific example. We like to see tax credits and state guarantees
encourage the use of advanced technologies for issues like energy efficiency in
industry, where international partners can really help Russia achieve its goals.
Coming back to my theme, there are already tools in place that we can use to do
this. One is certainly the Russian Direct Investment Fund. It has the resources
for, and the interest in, projects in this and other areas. There is the Agency for
Strategic Initiatives as well. These are groups that we, in the international
community, should try to work with more, to try to advance some of these.

The last two areas | will mention, that | think the business community wants to
help and support, are the development of human capital and small business
development. Regarding small business, Sammy Kotwani made a very good
case for this already. However, beyond the importance of the contribution of
small businesses to their country’s GDP, a lot of innovation comes from small

businesses.



People are looking a lot right now at the shale oil and gas revolution taking place
in the United States. They look at the big companies, the oil majors that are
doing this now, but they tend to forget that a lot of the technologies that are used,
came from the small, so-called ‘wildcat’ operators in the United States. Small
business can be a real engine for innovation.

Certainly part and parcel of human capital has to be an emphasis on education.
That is a place where the international business community can play a role. We
have all of these instruments: exchanges, internships, ways to promote the
development of a world-class business school or schools inside Russia. | would
posit that the business community should focus on this area and try to work with
Russian partners to make this happen.

The last area | want to highlight is property rights protection and privatization and
it is actually mentioned in the RSPP statement. These are real signals that
investors are looking for and paying attention to, particularly at a difficult time.
Intellectual property rights is an area that is well known here. It is one area where
there has been really significant progress over the past several years. Of course
there is certainly more that can be done, particularly on enforcement, in a lot of
intellectual property rights areas, and in many countries, including Russia and the
United States. | think that would send a good signal to investors.

The other part is Russia’s privatization programme. A lot of people are watching
the privatization programme and hoping that it goes forward. Now, anybody who
invests knows, this is not exactly the best time to put things on the market, but
nonetheless, in terms of signals, people are going to be looking to see if the
government remains committed to this.

In conclusion, | would like to thank Alexander Shokhin and RSPP for their
emphasis on business-to-business dialogue. At a time when we have political
tensions, we are going to need to fall back on other mechanisms to keep a
dialogue going. And certainly, the business communities working together can do

a lot on the issues before us.



| would urge them to accelerate their work; we are happy to work with RSPP, the
American Chamber of Commerce, and other organizations represented here to
try to move that process forward. Thank you.

R. Hartmann:

Daniel, thank you very much indeed.

A. LLloxuH:

JocTtatouyHO M3yunnu TO, YTO HaxoauTca Ha akpaHe? [lpeanarato BO BpeMms
BbICTYMMEHUS Criedyowero AoknagyvMka nporonocosatb. Bo-nepsbiX, HaxXMuTe
3€r1IEHY0 KHOMOYKY, a BO-BTOPbIX, HAXMUTE LMdpPy, COOTBETCTBYIOLYIO BallUM

npegcrtaBrieHnAm o npuoputTeTax, 0603Ha4YEeHHbIX Ha SKpaHe.

R. Hartmann:

| will continue, thank you.

Let me mention that access to financing is essential, not only for large business.
It can, however also be a constraint, as we know, particular to small and
medium-sized business, in the impending economic development of a country. |
would like to ask the representative and President of the Confederation of
Businessmen and Industrialists of Turkey (TUSKON), Mr. Rizanur Meral, to take

the floor.

R. Meral:

Thank you very much. Good afternoon. | would like to start by thanking and
congratulating Mr. Alexander Shokhin and the organizing committee for
organizing such a vibrant and successful Economic Forum. It is a great pleasure
for us to be here, one year after the G20 meetings last year, in the beautiful and
historical city of St. Petersburg.

Turkey is quite a developed country. In terms of SMEs, they are the growth

engines of our economy, and considered to be the backbone of our economy. To



give some examples: 99.9 per cent of entrepreneurships are SMEs, 76 per cent
of employment in Turkey is in SMEs, 63 per cent of Turkey’s total exports are
done by SMEs, and 93 per cent of those are industrial products. However, only
39 per cent of Turkey’s exports are done by SMEs. Sixty-two per cent of the
revenues generated are, again, by SMEs, and 53 per cent of investments are by
SMEs.

TUSKON represents about 140,000 companies, and most of them are SMEs. We
all know that Russia is very strong in aerospace and the defence industry, in gas
and chemicals industries, metal and machinery, as well as advanced technology
industries. However, Russia needs to focus on its SMEsS in order to increase
employment, to develop entrepreneurship, increase non-commodity exports, to
substitute imports and to provide a continuous and more even distribution of
wealth.

As TUSKON, we believe that Turkey and Russia are complementary economies;
we share our experiences together. Every year, we arrange dozens of
delegations to Russia, and from Russia to Turkey. These are business-targeted
events, and they bring people together to exchange experiences. We are
fortunate to have factory and facility visits in Turkey, and we help to increase the
appetite for production and international trade with Russian SMEs.

We have found that this is really helping a lot. The two countries have now
reached USD 32 billion of trade. Turkish investments in Russia are currently USD
13 billion. Now that the first companies have started, more and more SMEs are
investing there.

We appreciate the continuing support of foreign investors by His Excellency
President Putin, and his progressive and pioneering policies which have
modernized and developed the Russian economy. These policies have
generated a favourable investment environment in Russia. That is why we are

working with Russia more and more.



However, we observe that investing in SMEs makes some more demands on the
Russian administration. These are, very simply, more flexibility and speed in
customs procedures, because SMEs do not have a lot of capital to spend. SMEs
need quick turnaround; any delay in getting their raw materials, or semi-finished
materials, can cause very high costs and interruption to their production.
Financing is also very important for developing SMEs, lowering costs in the long
term and making access to financing easier. The tax mechanisms are generally
made for large corporations. It is very difficult to follow them and apply them to
SMEs. Easing tax mechanisms and providing for a faster collection of export VAT
will motivate SMEs to export.

We observe that bringing key personnel into Russia is a little bit difficult. The
system was established for large investments. Any top manager, who has an
income of more than USD 60,000 per annum, can easily come to Russia. SMEs,
however, cannot hire and do not need these expensive kinds of people: they
have to bring in more skilled and experienced middle managers, like foremen or
producers. So the system could be flexed for easing their work and living permits
here, and also providing quick and easy infrastructure for SMEs is very

important. | think this will help. Thank you very much.

R. Hartmann:

Thank you very much, Rizanur. | can only emphasize that SME companies in the
countries we have just heard from now, have, for example, in a highly
industrialized country like the United States, revolutionized the whole energy
industry there, which has already had an impact on the global energy
environment. So that is where small and medium-sized companies are at, in the
United States.

In Turkey, the backbone of the Turkish economy today are SMEs. In Germany,
80 per cent of innovation does not come, as you would expect, from Siemens or

DaimlerChrysler, but it comes from small and medium-sized companies. So, |



think it is high time that Russia promoted SMEs in a way that gives them a much
stronger voice, and gives them more of a platform on which to build trust with the
banking and financial system as well.

So far, so good. | would now like to further discuss the topic of financing. | would
like to ask Mirja Tiri, the Chief Executive Officer of the Finnish-Russian Chamber

of Commerce, to take the floor.

A. Shokhin:
Reinhard, please take a look at the screen and the very interesting results of our
vote. Perhaps our next speakers and participants from the audience will

comment on the results of this voting, especially the zero!

M. Tiri:

Thank you very much. | was actually hoping to share with you some of the results
of the recent Finnish Trade Barometer that we carried out a couple of weeks ago.
| wonder if it is possible to show you that: | did send the slides in advance. If not,
then | will have to improvise.

Anyway, twice a year for the past 16 years, we have been carrying out a trade
survey in Finland, among Finnish business people who do business with Russia
and in Russia. We ask about 300 business people about their expectations and
results, intentions and so on. The most recent Trade Barometer survey was
carried out in late March of this year, so the results are quite fresh.

In terms of expectations about the Russian economy, Finnish business people
have always been very positive, very expectant in terms of the growth of the
Russian economy: 80 per cent to 90 per cent of respondents expect growth.

This time round, however, the figure is only 26 per cent, so obviously the
atmosphere among Finnish business people in terms of expectations of the
Russian economy and its growth, is not so great. | think this result reflects very

well the results obtained from the survey of the Association of European



Businesses, which came out just a few days ago, that expectations have been
lowered. That is not very good, because where is the motivation in that case?
Secondly, in terms of business from Finland to Russia and in Russia, there are
close to 800 Finnish companies working in Russia, with quite a few of them,
about 400 or 500, in north-western Russia, St. Petersburg and Leningrad
Province. In terms of exports from Finland to Russia, expectations for the next six
months are still optimistic: around 28 per cent of respondents expect their
exports to Russia to grow, while 37 per cent expect it to stay at the same level as
before.

Even though the numbers for growth expectations have decreased, compared to
results from earlier barometer surveys, | would say that the 37 per cent who
expect their exports to stay at the same level as before, are sending a positive
signal, because only 27 per cent say that they expect a reduction.

In terms of business in Russia, among the Finnish companies who have localized
their business in Russia, growth expectation is 34 per cent, one third of the
respondents; 25 per cent expect it to decrease, and 36 per cent, another third,
expect it to stay the same. So the majority of the Finnish business people,
whether they are exporting or are trading in Russia, in production or in trade,
have a quite positive mindset, in terms of growth or at least staying on the same
levels as today.

We have been talking about investments. | cannot refrain from saying at this
point, where investment in Russia is concerned, every fifth investment in Russia
comes from Finland. In north-western Russia, it is almost every fourth. Finland is
a small country of 5.5 million people, the same as the population of St.
Petersburg. So in terms of the GDP and population, Finnish investments in
Russia are quite substantial, up to EUR 12 billion so far, one the largest
investors, of course, being Fortum.

During the next 12 months, out of these 300 respondents, 28 per cent, almost

one third, plan to invest. They plan to invest more, to open up new offices, open



up new stores, open up new manufacturing facilities. Even joint ventures are of
interest. This 28 per cent for investment potential is very good in terms of today’s
situation.

If we look further on, the next two or three years, the great majority of these
respondents, 87 per cent, expect the Russian market to potentially pay off for
them. It may be a small potential, but the potential is there; over a third expect it
to be quite a high potential.

What does this mean in terms of future expectations, in terms of Finnish input
into the Russian economy? It means that if everything goes as planned, if the
business environment is as planned, then the Finns will continue to invest on a
large scale, they will continue to employ Russian personnel. At the moment,
Finnish companies employ over 50,000 people in their companies in Russia.
There are some obstacles. There has always been the obstacle of customs.
Customs is always number one in terms of problems and hindrances. Now, it has
dropped to third place, which is historic in a way, because this is the first time
that the rouble currency and political situation have risen to be in the number one
and number two position.

For Finnish investments to continue in Russia, the present situation needs to be
cleared: problems need to be solved. | would also include here ‘uncertainty’
among the Finnish business people as to what is coming, what is around the
corner. Stability and predictability are prerequisites for investments from Finnish
business. Customs, financing difficulties and bureaucracy have already been
mentioned in other speeches, but these also affect Finnish business people. This
means that a transparent and well-working business environment is a
prerequisite.

Regarding Finnish business therefore: please return to ‘business as usual’
ASAP. Thank you.

R. Hartmann:



We can only sign this one, return to normal. Do you want to comment on the

results before the next speaker comes on?

A. Shokhin:

Reiner, it seems to me that we have to have a better situation, and not a return to
the previous situation.

| am going to ask our audience to watch for the next talk. Priority number one is
supporting small and medium-sized enterprises. Please choose the main

measure of how to support SMEs.

R. Hartmann:
The previous results were quite interesting as far as improving the banking sector

was concerned: there were zero votes for it, right?

A. Shokhin:

Yes, that is a good question for Mr. Incera.

R. Hartmann:
Yes, because now our next presenter is speaking on the creation of a favourable
investment climate. A better investment climate is not possible without efficient

banking regulation. This is a real challenge now for you. Mr. Incera, please.

B.S. Incera:

Thank you. | acknowledge what we have just said before: | understand that from
the previous poll, none of you think that the banking system needs to be
improved.

That is interesting in the sense that it means the recent revolution in the banking
system was very positive. As you know, as the main shareholder of a Russian

bank, Rosbank, the Société Générale Group, which | represent, is and has been



a long-term partner in the banking system in Russia. Russia remains at the heart
of the strategy of the Société Générale Group.

What we have seen over the last 15 to 20 years, in which we have been active in
this market, is that the regulation and the structure of the market has been
progressively modernizing. We think that to reach stability, further improvement
is needed. We strongly support the country’s projects that implement a form of
regulation that is the modern view of banking regulation. Not because it is
perfect, but because in order to promote investment in a country, you need to
create a stable environment. Having a stable set of regulations, a predictable set
of regulations, is very important.

The second point is that | have to acknowledge and give credit to the Central
Bank of Russia for the extremely positive actions they are implementing. The
banking sector needs to work properly. What the Central Bank of Russia is doing,
by making sure that every bank in the country becomes more disciplined, is that
everyone plays by the rules; that accounting practices become clear and
transparent. This is also an extremely important step in creating transparency
and stability and, ultimately, predictability.

An additional step, which is improving — and there is probably still some room for
improvement — is that the judiciary system needs to become much more
predictable and transparent. To attract foreign investment and to attract long-
term investors, we also need further improvement in a system which has already
made significant progress, but in which there is still room for more.

For the banking system to play the main role that it does, which is to collect the
savings of the population and use those savings to finance the economy,
medium-sized companies, small companies and big companies, we need to
create a more stable savings system. Stability, and creating the habit of long-
term saving, in the market, is one guarantee of stability of investment. The

compounding factor of stabile savings stabilizing the sector, and making sure that



you can invest with a long-term view, is a guarantee for the promotion of
business.

These are the three parts that we promote, and that we have been experiencing.
If you look back over the last 20 years: we are now in a totally different and much
more stable and predictable environment. The reason why we continue to invest
in Russia, and the Russian banking sector is at the heart of the strategy of the
Group, is because we believe this stability will continue. All the factors that have
been positive up until today will continue, in spite of the current situation. All the
factors are there for the country and for the stability of the banking sector.

We think that we can continue to promote the evolution and the development of
business and enterprise and the entrepreneurial spirit in Russia. Thank you very

much.

R. Hartmann:

Thank you very much for the presentations. We would now like to have some
comments from the audience. | would like to call on Sven Magnus Brannstrom,
Chief Executive Officer and President of Oriflame Cosmetics. Is there a

microphone for him?

C.M. bp3aHHCTpOM:

£ reHepanbHbIn gupekTop komnaHuum Oriflame, n mbl npucytcteyem B Poccun ¢
1992 ropa. Cenyac BMecTe c komnaHuen Oriflame B npsMbiXx npoaaxax,
paboTaeT roe-To MUNINMOH He3aBUCUMbIX npeanpuHumartenen. M a 6ol xoTten,
KOHEYHO, noagepXaTb BCE Te XOpoLwMe CrnoBa, KOTopble 34eCb roOBOPUNM O
mManom busHece. A cumTalo, YTO OYEHb BaXHO, YTO Mbl NPOAOIIKAEM €ro 34ecb
pa3BmBaTb. M, KOHEYHO, HY>KHO rOBOPUTb HE TOMbKO O 3aKOHaX M nNpoueaypax, Ho
Takke O npegnpuHUMaTenLckoMm ayxe. BcTpeyasicb € npeacraBuTensamMu
roCyaapCTBEHHbIX OpPraHoB, HaLUN HEe3aBUCKMMbIe NpeanPUHUMAaTENN YyBCTBYHOT,

YTO WX HEe MPUHMMAOT BCEPbE3, YTO OHU KAKOW-TO «4YepHbin» BusHec. BaxkHO



Takke, 4Tobbl Mbl cenyac Bce caenanu Tak, YTobbl ObITb NpeanpuHMMaTenem B
3TOM CTpaHe ObiNo npegMeToM ropaocTu. OTU nNpeanpuHUMaTtenn cemndac
co3paloT Marnble OM3HEeChbl, KOTOpble MOTOM CTaHyT cpeaHuMuM N BoNbLUMMU
ousHecamn. OyeHb BaXXHO rOBOPUTbL O TOM, YTO OHU FOPAATCA TEM, YTO OHM
He3aBucumble npeanpuHumaTtenn B Poccun. 37O, KOHEYHO, He CHMXKaeT
BaXHOCTb TOr0, YTO 3aKOHbI, MNpoueaypbl BOKPYr Hawero marnoro 6usHeca

AOMKHbI ObITb 6onee NPocTbiMU, YEM ceryac. ATO MOU KOMMEHTapPUMN.

R. Hartmann:

Thank you very much. Yes, what we really must do is take pride in independent
entrepreneurs. That is excellent, one could not say it better. | think this pride has
been developing, and is also becoming more and more visible from
representatives such as yourself in this industry. Thank you very much.

The next is Yaroslav Lissovolik, Member of the Management Board, Chief

Economist and Head of the Analytical Department of Deutsche Bank.

Y. Lissovolik:

Thank you very much, Mr. Hartmann. | think one area of difficulty that has not
been mentioned so far during today’s discussion is corporate governance. | think
one of the problems with economic growth, that Russia is currently experiencing,
Is precisely this increasing disconnect between macro and micro factors.

We have seen a lot of improvements on the macroeconomic front, in terms of
policies. There has been significantly less corporate governance at the micro
level. In that regard, it is very gratifying to see, in the document that has been
presented to us, a specific mention of corporate governance and the need to
improve standards in this area. This reference to international best practice is
very important. One of the specific suggestions may be to mention the OECD

Corporate Governance Code as an example of one of the international norms,



which a lot of investors are now accustomed to. This code has been in operation
for more than ten years; this could be a reference point for all of us here.

Secondly, we see tremendous opportunities in Russia in the regional sphere. We
see change in the paradigm, in terms of economic growth. Moscow is starting to
be a laggard, in terms of economic growth rates over the past several years, and
it is the regions that are driving Russia’s growth. We see new growth poles
emerging, including in southern Russia. | think this issue of supporting regional
growth, which was mentioned by Mr. Russell today, is a very important paradigm

that we need to look at. Thanks.

R. Hartmann:

Thank you very much, Mr. Lissovolik. | fully agree that it is a good idea to look
into the OECD Corporate Governance Code. | appreciate this recommendation.
Thank you.

The next speaker from the audience is my dear friend, David Gray. He is

Managing Partner at PwC in Russia.

D. Gray:

Thank you, Reiner. | would echo many of the points already made. The point
about regions is very important. PwC has been in Russia for 25 years. We now
have ten offices around the Russian regions, and actually | am extremely positive
about the opportunities. Most of that opportunity is in the Russian regions. That is
where we see the power of the small and medium-sized enterprises. Going back
to the challenges and opportunities and some of the results of your survey, | do
think there is a fundamental question. | have been coming to the St. Petersburg
International Economic Forum for a number of years now, and every year | think |
have heard the same thing about reducing the role of the state, reducing

regulation, etcetera. | think it now comes to the point where | know | will be very



disappointed if | come another year and still hear the same thing, without real
conviction that that is going to happen.

This is critical to the next stage of growth for Russia. Realistically, we have
stopped growing, and we need to find new sources of growth. Those sources of
growth are in the small and medium-sized enterprises, whether they be German
Mittelstand companies, Finnish Mittelstand companies, or, most importantly,
Russian Mittelstand companies — we need to do everything we can to support
that growth. A key part of that is dealing with the overhang that is the Russian
state, which is far too big and which creates all sorts of imbalances in the
Russian economy, and which stifles a lot of the potential that is there.

We had a session this morning talking about talent. There are great, talented
people who could develop new, innovative businesses in Russia, but they face
an enormous amount of competition from the state sector, which stifles that

potential. We must deal with that challenge.

R. Hartmann:

Thank you very much, David. Nobody could have said this more clearly and
better than you. The regions are certainly in the focus of many potential
investors, and it is always interesting to see the apprehension of the business
environment from those who are already in the country and those who are still
deciding whether to enter or not.

The survey results presented by Mirja Tiri, our Finnish colleague, were also
interesting. Trust has dropped completely. Those who are investing additionally,
almost one third of the Finnish investors, are those who are already here, they
are not newcomers.

| would now like to give the floor to Emmanuel Quidet, President of the French-

Russian Chamber of Commerce and Industry.

E. Quidet:



Thank you, Reiner; thank you, Alexander. This is the eighth Forum | have come
to, and | agree: we have been hearing a lot of things over and over. We have
been hearing it for eight years now. But | agree, everything now needs to come
from SMEs. There are 1,200 French companies who invest in Russia, and if you
do not take into account the ‘tax paradise’, the French are the second biggest
investors in Russia. All the investment now is new SMEs; French SMEs coming
to Russia.

So there is one thing which is extremely important: everything we said about
bureaucracy, everything we said about facilitating the entry of new SMEs.
Another thing, which is also key, is the banking, the financing for SMEs, which is
still very difficult in Russia. We can clearly see some very good projects coming
in, but with a lack of financing and many difficulties finding a bank in Russia
ready and willing to finance their investment.

So my comment is that we need to ease the financing to be able to have more

SMEs coming in. Thank you.

R. Hartmann:
Thank you very much, Emmanuel. | would now like to give the floor to an old
friend of mine, Mr. Alexis Rodzianko, the President of the American Chamber of

Commerce in Russia.

A. Rodzianko:

Thank you, Reiner. A fascinating discussion. The only addition | would make is
that there was a point made by the World Bank recently in their study on Russian
growth, that a big constraint on growth was very low unemployment. That low
unemployment is driven by crowding out, by the public sector, which is a very
attractive place to work.

That brings me back to the second point in the voting. The attractiveness of

working in the public sector is that you do very little and you are accountable for



very little and you get paid very well; so it is a very comfortable position. Making
bureaucrats more accountable for their actions — or their lack of action — would
be a great result. It might force a few people to work in the private sector and

maybe balance out the attractiveness of those two. That is all.

R. Hartmann:
Thank you very much. Interesting remarks. | would like ask Alexander to make

some closing remarks, and also comment on our voting results.

A. loxwuH:

Mpexae Bcero A xoten 6bl nobnarogapuTb BCEX YYACTHMKOB HaLlen ceccum,
HaLllen OUCKYCCUN.

A cuutato, B3rnag NoYTU M3HYTPU Ha cuTyauuto B Poccumn, Ha MHBECTULMOHHbIN
KnuMmaTt, Ha BO3MOXHOCTW YnydlleHuss agenioBon cpedbl B Poccum — o4eHb
Ba)eH, N Xanb, YTO A0 Hac elwe He gownu rocrnoavH Llysanos mn rocnoguH
bernoycoB. Mbl goBegem OO0 uUX cBedeHus pesynbTaTbl Hawen auckyccuun. K
coxaneHuto, Ha [leTepOyprckom camMMUTE OYEHb MHOro napannesibHbIX
MEPONPUATUIN, NPOXOAAT NOAMNUCAHUSA COrnaweHun, COBEeTbl ANPEKTOPOB,
HabngatenbHole coBeTbl. [lo3TOMy y Hac Ha npegblaywen ceccum Obin
nepebop oduumnanbHbIX NnUL, Ha 3TOW ceccunm Hegobop, HO B cpegHEM MO ABa
BbICOKOMNOCTaBMNEHHbIX npeactasutensa [lpaButensctBa wn  AQMUHUCTPaLUK
npesvgeHTa Ha ceccuio y Hac npuwnock. [JaBante 6Gyaem onepupoBaTb B
npegenax aTon apupmeTuku.

A xoten Obl 4ONOXUTL O pesynbTaTax roflocoBaHNA Ha nepeown ceccun. Bol Bce
NX BUAENN, 9 NPOCTO NPOCYMMUPYHO.

Mo Teme mexayHapog4HOW TOProBfAM Ha MepBOe MECTO Bbillfla akTMBM3auus
60pbObI C NPOTEKLUMOHM3MOM. S HANOMHIO, YTO Ha KaXaoM cammuTe «bonbLion

ABaguaTtkny CcTaBuTcs Uenb 60opbObl ¢ nNpoTekuMoHuM3amMom. Yepes rog nocrne



FPOMKMX 3asIBIIEHUI, KaK NpaBunio, NpUxXoamTca KOHCTaTUpoBaTb, YTO 6opoTbCs C
NPOTEKLMOHN3MOM HYXXHO eLle akTusHee.  GusHec aTo noarsepann.

Btopasa tema — duHaHcoBOe perynupoBaHue. Ha nepBomMm Mecte 30eCb —
lecTbAeCAT OOWH NPOUEHT — TakouW nMpuopuTeT, Kak HeagonyweHue
oTpuUaTeNnbHOrO0  BIIMSHUSA  (PUHAHCOBLIX pedopM Ha  (puHaHCUpoBaHue
AONTOCPOYHbIX MHBECTUUUN. DUHAHCOBas CTabuibHOCTb He [OOSIKHa BECTU K
CHWKEHMIO 9KOHOMMYECKOro pocTa v CHUKEHUIO NHBECTULMOHHOW aKTUBHOCTN.
TpeTbe HanpaBneHne — aHepretTnyeckas GesonacHoCTb. 34ecb Ha nepBoe
MECTO Bbllfla Takas Mepa, Kak perynupoBaHuMe 3HepreTM4eckom OoTpacin Ha
OCHOBE OLIEHKM PUCKOB N 3KOHOMMYECKOro adpdpekta nHeectuumn. Pedb nget o
TOM, 4TOObI perynupoBaTb OTpacilb He MUCXOAA M3 AaHHbIX TeX WU UHbIX
nccnepoBaHun, He Bcerga NOATBEPXKAEHHbIX, a peanbHO OUeHMBaTb PUCKU U
MCXOAA U3 HUX OCYLLECTBNATb WMHBECTULMM B 3Ty OTpacrib. OTOT npuoputeT
Bblbpanu Takke okono 60% rosnocoBasLUKX.

3aHATOCTb N MOBUNBHOCTbL Ha pblHKE Tpyaa. Ha nepBoe mMecTo, Kak 1 rog Hasag,
B pamkax ©OusHec-cammuTa «[BaguaTtkuy», BbilWa MaKpPO3IKOHOMUYECKas
NONUTUKA, HanpaBfeHHass Ha CTUMYNMPOBaHWE 3aHATOCTM W co3faHue
BbICOKOMNPOU3BOANTENBbHbLIX paboymx MecT.

Tema OTKPbITOCTM U MNPOTUBOAENCTBUS KOPPYMNUUM W MOBbILWEHNA KayecTBa
ynpaeneHmsa. C 6onbluMM OTPbIBOM Ha MNepBoe MECTO BbiWwo obecneyeHue
paBHOro AOCTyNa K rocyfapCTBEHHbIM MU MyHUUMNANbHbIM 3akyrnkam, 0COBEHHO
ANS ManblX U cpegHux NpeanpusaTui — OBe TpPeTu YYacTHUKOB Bblibpanun aTo
HanpasrieHne. 3ameudy, 4To U rog Hasag nepeq nogobHbIM roflocoBaHMEM Y Hac
AOCTYN K roCyAapCTBEHHbIM 1 MyHULUUNANbHbIM 3aKyrnkam 6bin1 Ha nepBoM MecTe
— 1 ANs pOCCUNCKMX, U ANs 3apyBeXXHbIX KOMNaHWUNA.

HakoHeu, nHBecTUUUM U NHMpacTpykTypa. NpakTnyeckn nosioBMHa y4aCTHUKOB
onpoca oTganu  NpegnoyTeHue  pasBUTUIO  FOCYAAapPCTBEHHO-4aCTHOro
napTHepcTBa B cpepe MHPpaCTpyKTypbl. 1o BCern BUOUMOCTU, Mbl UCXOAUM W3

TOro, 4YTO rocygapcCrtBeHHble UMHBECTULUUN JNULLb TOrga OENCTBEHHbI, KOraa OHMU



COMpPOBOXOAKTCA 4YaCTHOWM MHMUMATMBOWM W OCHaWEHbl 34 (EKTUBHBLIMU
NHCTPYMEHTaMMW.

NTorn ronocoBaHusi, KOTOpOe TOSbKO YTO 3aBEepLUMIOCh. A HanOMHIO, YTO cpeamn
NATM  HanpaBNeHUN  MOBLILWEHNA  KOHKYPEHTOCMOCOBHOCTM  POCCUMNCKOM
9KOHOMMKM Ha MepBOe MEeCTO Bbillna nogaepxka manoro u cpegHero 6musHeca,
noytn 42%; Ha BTOpOM MecTe — 37% — CHUXEeHne BpemMeHun perynupyrowero
BO3JEeNCTBUA.

B pamkax cHwxeHna BpemeHn perynupyrouero BO34eNCTBMUS Ha NepBOe MEeCTO
BblLLA NMKBMAAUMS Ay6rnmpoBaHMst KOHTPOSbHbBIX MOSIHOMOYMI OpPraHoB BAcCTU
n obecneyeHme NpPo3pavyHOCTN NX aeaTenbHOCTU. KctaTu ckasaTtb, BCe Mbl 34€Cb
HECKONbKO YyOMBUIIUCb HYNEBbIM OLEHKaM YynydleHns cutyaumm B ©aHKOBCKOM
chepe. To nu 3gech yxxe Bce xopowwo, paboTta no ctaHgaptam «basens Ill» yxe
HUKOro He nyraeT, Aa M OaHkam pas3BMBaTbLCA YXKe Hekyda, TO nn npobrembl
pa3BUTUS pearnbHOro CeKTopa 3KOHOMWMKM — MHAPaACTPYKTYpbl, WHBECTULMMN,
Manoro 6usHeca — BOMHYOT NnpeanpuHumMmaTenen B 6onbLien mepe.

ToT pakt, 4to AybnupoBaHWe KOHTPOSbHbLIX MOSIHOMOYNA OpraHoB BRacTu
B6ecnokouT BusHec B 6onbLIEN CTENEHU, HA MOW B3rnsag, NpeabsaBnsieT XeCcTkue
TpeboBaHMA Hawum BnactsaMm. Mbl OEWCTBUTENbHO CTankMBaemcsi ¢ TeM, YTO
OYeHb MHOrMe HaA30pHble OpraHbl NbITAlTCA pacWMpUTb CBOU nonHomouns. C
OOHOM CTOPOHbI, Y Hac 4YacTb (OYHKUMA NepexoauT Ha camMoperynmpoBaHue,
paspeLunTenbHbIN MOPSAAOK MEHSeTCA Ha yBeAOMMUTESbHbLIA. TeM He MeHee
KONMYEeCTBO MPOBEPOK, KONMMYECTBO (PYHKLMA KOHTPOSIbHO-HAO30PHbLIX OpraHoB
He CHMXaeTCs, MOCKOSbKY NOSABMNATCA HOBblE BEAOMCTBA M HOBLIE NMOSTHOMOYMS.
N Mbl Habntogaem Takyto KapTuHy, Korga, Ytobbl COXpaHUTbCS, 4TObbl HE oTAaTb
CBOM HAA30pHbIE MOSTHOMOYMS, HanpuMmep, CamoperynmpoBaHutlo, 4TOObl He
NCYE3HYTb C NYONUYHOM NMOWAAKA — CYLECTBYHOLME HAL30PHO-KOHTPOSIbHbIE

opraHbl NIPUAYMbIBAIOT BCE HOBbIE (PYHKLMMN.



A gymato, YTo Mbl ewe BHUMATENbHO NpoaHanmM3anpyem pesynbTaTthl HAWNX Tpex
ceccun, pesynbTaTbl rOfIOCOBaHUM M 3aBTpa AoHeceM wux Ao [llpe3snaeHTa
Poccuinckon ®egepaunn.

OpHako Halwa 3agada 3akf4vaeTcsl He TONMbKO B TOM, YTOObI NMOCTaBUTL B
N3BECTHOCTb POCCUNCKOE pyKoBOACTBO — U [lpesuaeHTa, n NpaBuTensCcTBO, U
3akoHogaTenen, — HO U B TOM, 4TOObl Hawy paboTy MCNonb3oBaTb Ha BCEX
nnowaakax. B 4actHoctn, B wuone coctoutcsa 6OusHec-cammut «bBonbLuon
asaguatkmy B bpucbeHe, B ABcTpanuu; 4yepe3s rog Poccus Oyger
npegcenatenbCTBOBaTh B ABYX MeXOyHapoAHbIX opraHmsaunsax — B BPUKC u
LlaHxanckon opraHusauum coTpyaHuyecTBa. ECTb MOCTOSAHHO AencTByolme
nnowagkn, Takne kak ATOC. 1 MHe KaxeTcsi, YTO Mbl OOSKHbI UCNONbL30BaTb
BCe HapaboTkn, B 0COBEHHOCTN — Te, YTO KacatoTcs rnobanbHOM NpobnemaTunkn
N BUAEHNA NNOepoB rnobdanbHbIX KOMMAaHUA OTHOCUTENBHO TOrO, Kak YnyyluTb
CUTyaumio B Mmpe, kak obecrneymtb TOT SKOHOMUYECKUIN POCT, KOTOPbIN JOSMKEH,
N0 MHEHUIO «ABadUaTKNY, YBENMUYMTLCA B Brvkanwme rogbl Ha ABa NPOLEHTHbIX
NyHKTa. Hawun npeanoXeHna n peweHnss — 3T0 He ToNbKo gocTtosiHe CaHKT-
MeTepbyprckoro 3KOHOMUYECKOro dhopymMa, HE TONMbKO AOCTOSHME YYaCTHUKOB
HalWWX OUCKYCCUA, KOMNaHWM, MPUHABLLUMX yyacTne B cammute. OHUM OOSMKHbI
cTaTb NPeaMeToOM pacCMOTPEHUS Ha TeX NSoLaaKkax, O KOTOPbIX 1 FOBOPUI.

Ewe pas xoten 6bl NOAYEPKHYTb: — Mbl XOTUM, 4TObBbI Global CEO Summit 6bin
NOCTOSIHHO AeuncTBytowen nnowankon CaHkT-MNeTepOyprckoro MexayHapoaHoro
3KoHoMu4yeckoro cdopyma. Ha lNetepbyprckom chopyme paxe B 3TOM rogy, B
AOCTaTOYHO  CMIOXHOW  reonosINTUYECKOM CUTyauuu, MPUCYTCTBYET MHOIO
KoMnaHuu. [NMpakTuyeckn HM ogHa KOMMaHUsS He OTKasanacb OT y4dactusa. [pyroe
Aerno, 4YTo HeKoTopble KOMMaHUW He Cymenu aenerMpoBatb MNEpBbIX UL, HO
KONMUYEeCTBO PyKOBOAUTESNEN, MPUHABLLUMX yvacTMe B caMMuTe, Ha MOW B3rnsg,
MO3BOSIIET rOBOPUTL O TOM, YTO TUTYN Hawero ®opyma, a umeHHo Global CEO
Summit, okasancsa onpaBAaHHbIM. IOTO AencteutenbHo Popym chief executives

rmobanbHbIX KOMNAHUA — Kak POCCUMCKMX C rnobanbHbiMM amOunuuamMn, gaxe



peanu3oBaHHbIMW B BuAE WHOYCTpUanbHbIX NOApa3deneHvui 3a npegenamm
Poccun, Ttak n rnobanbHbiX MeXAyHapOAHbIX KOMMAHWUA, KOTOpble aKTUBHO
paboTtatoT B Poccun. Noatomy Mbl Byaem BCTpedaTbCs €XEerogHo n xaem Bac
yepes rog B CaHkT-lNeTepbypre.

Cnacubo.

R. Hartmann:
Thanks to the panel and thanks to the audience for sharing this afternoon with

us. Thank you very much indeed.



